
The Accepted Offer 
 
When you and a buyer settle on a contract, you’re entitled to a share of any deposit money 

made by the buyer. That’s your guarantee that the buyer intends to make the purchase. 

Hopefully, though, the sales process will proceed through the appropriate stages. The 

brokers will help the buyer arrange necessary financing while you address all 

contingencies. More participants will enter the sales process at this point, such as housing, 

septic and termite inspectors, appraisers, title companies and attorneys. Mortgage 

acceptance usually requires between one and two months, so there’s a bit of down time 

before all the documents and certificates are in order. In case the buyer’s financing falls 

through, you’ll want to keep the home in good condition for future showings. 

 

Upon approval of financing, your broker and the buyer’s broker will arrange a settlement 

date. You have a voice in when this will be, as does the buyer. Your broker will help you 

get necessary documents in order, as well as assistance in transferring utility accounts. 

 

Once a settlement date is approved, you can safely begin the process of moving. 

You’ll want to make your move as simple as possible. Get rid of anything you don’t want 

or need to move. (A garage sale is a good way of doing this.) Don’t forget about your 

food, which you would probably not want to take along with you, especially if your move 

is a long one, and begin trying to use the items you have stored in your freezer and pantry. 

 

Collect pertinent records for yourself and your family too. A checklist for this chore might 

include insurance documents that will protect you and your property during a move (check 

with your insurance company to ensure you’re covered in the period between residences), 

school and medical records, and any family documents that are important to you, like birth 

certificates, wedding certificates, and baptismal records. 

 

Unless otherwise provided for, the buyer will take possession of the property at 

settlement, so make plans to clean and vacate the house a day before settlement. This is 

also likely the day the buyer will make a final inspection. During this walk-through, the 

buyer will check that the property is in the condition specified by the contract. Expect 

them to try all of the home’s lights, plumbing, appliances, furnace and air conditioner, sink 

disposal, and water heater. Knowing this, it’s a good idea for you to test all of these things 

before the buyer arrives. To prevent any hold-ups at settlement, correct any deficiencies 

before the buyer has a chance to learn of them. 



Settlement 
Finally, you’re ready to officially transfer ownership to the buyer. Settlement day will be a 

series of signing papers and reviewing documents. But you’ll have your broker to assist 

you, as well as an attorney or representative from the title company. With all deficiencies 

and contingencies resolved, the buyer will read and sign the deed of trust, deed of trust 

note, and settlement and financing papers. You’ll then sign the deed and settlement sheets 

and pay the appropriate closing costs. 

 

Settlement costs may seem confusing, but the broker and title company representative 

should make it as simple as possible for you. You should understand what you’re paying. 

A general list of closing costs may include: attorney’s fees, inspection fee, appraisal, 

broker’s commission, title transfer and recording costs, homeowners association packet 

fees, utility escrow prorated to settlement date, any loan discount points, and any penalty 

on your mortgage payoff. 

 

You’ll be reimbursed after closing for any money you’ve paid in advance for bills not yet 

due, such as property tax. 

 

Lastly, you’ll transfer the house keys to the new owner. Once the title company 

representative disburses funds to you and the brokers, the lender and title company will 

review the papers and approve the sale. 

 

 

Congratulations! You’ve sold your home! 


